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CASE STUDY 
HOTEL + LEISURE  

 

 

DERRYBEG GUEST HOUSE 
PROJECT SUMMARY 
Instructions were received to market the going concern business on behalf of our clients. 

CLIENT 
Martin and Andrea Anderson 

LOCATION 
18 Lower Oakfield, Pitlochry, PH16 5DS 

 
 

TEAM 
Hotel + Leisure Agency 

DATES 
December 2019 – November 2021 

 
 

  

  

At Graham + Sibbald, we’ve been buying and selling commercial 
property in Scotland for over 50 years. We are recognised as one of 
the leaders in the highly competitive Hotel and Leisure sector and are 
retained by many of Scotland’s leading hospitality and leisure groups. 

 
We offer a level of specialist experience and expertise that most other 
property agents lack. Our advice is well-researched and realistic, and 
we are skilled at working with all of the key players in the sector, 
including tenants, landlords, solicitors and relevant public sector 
bodies. 
  
In everything we do, we aim to add value by, for example, providing 
advice that reduces costs or increases profits or by negotiating and 
working on our clients’ behalf to get the best possible sale and 
leasing results.  
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WHY G+S 

If you are looking to purchase a business then we can help you find the 

best options that will meet your strategic needs and budget. If you have a 

business or part of a business that you are looking to sell, we can help you 

maximise the worth of your assets and optimise your returns. 

With our Business Disposals and Commercial Agency teams working in 

tandem, we were able to undertake key negotiation, manage expectations 

and ensure clear communication of key issues at the point of transaction.  

APPROACH 

We approached this instruction as we do all other hospitality and leisure 

business which we sell by providing our clients with a thorough appraisal 

of their business, including marketing advice over several months before 

the instruction.   

Once appointed, we carried out a thorough open marketing campaign 

including the use of sale particulars, our register of purchasers and online 

marketing at specialist websites such as Dalton Business, Businesses For 

Sale, Right Bi and more. 

This approach led to numerous initial enquiries as well as 12 viewings, 715 

emails issued and two offers received. 

Key responsibilities were proactive responsive handling of the case with 

the client and all interested parties, as well as ensuring legal missives were 

completed within a reasonable time period and with several weeks prior 

to settlement. 

KEY CHALLENGES 

Unfortunately, COVID-19 commenced some three months after launching 

the business For Sale. Numerous lockdowns and restrictions meant that 

viewings were difficult to arrange and ability for market to view. 

In addition, withdrawal of asset-based finance from mainstream lenders. 

ADDED VALUE 

Good communication, timely production and timely response to interested 

parties.  Prompt following-up of viewing appointments. 

RESULTS 

The Guest House has been sold within 2 years of marketing during COVID-

19 which is within a reasonable expectation of price that was advised prior 

to knowledge of COVID-19 and the impact on the market. 

 715 Emails sent 

 22 Brochures requested 

 12 Viewings 

 2 Formal Offers 

 

“We are delighted to have recently sold our business through 

Graham + Sibbald. Choosing the best agent to sell your 

business quickly and for the best price can be a complicated 

process! From the outset, Peter Seymour and the G+S team 

clearly demonstrated a strong and in depth knowledge of the 

hospitality marketplace in Scotland. This knowledge and 

market intelligence resulted in guiding us towards a realistic 

valuation and asking price from the start and most 

importantly, a very smooth, efficient and speedy sale process 

within two years of coming to market. Graham + Sibbald were 

able to generate a high number of viewings for Derrybeg B&B 

all of whom arrived well informed and seriously looking to 

purchase a business like ours. 

Their service is friendly, consultative and highly professional, 

with a respected and quality profile across all marketing 

channels, regular updates and feedback following viewings 

and enquiries, with good advice and recommendations when 

needed. We can highly recommend Graham + Sibbald in selling 

your business for you! Thanks again to Peter and the team!”  

Martin Anderson, Former Owner of Derrybeg Guest House 

 

Key contacts:  

 

Peter Seymour 

Head of Hotel + Leisure 

Peter.seymour@g-s.co.uk 

07967 551 569 

 

Brogan Grier 

Associate 

Brogan.grier@g-s.co.uk 

07803 896 937 


